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Introducing...Serving Above the Rest 
A New Feature 
Every month we will be sharing a recipe 
served in one of our agents’ kitchens.  Some-
times it will be a heritage recipe from 
Sheryl’s multi-generational Iowa farm.  
Sometimes it will be a recipe from Cheryl’s 
roots in the deep south.  Sometimes it will be 
quick and easy.  Other times a bit more gour-
met.  Always it will be S(C)heryl -approved 
and delicious! 

To start us off easy for summer, an Ellis fami-
ly favorite. This salad looks especially attrac-
tive if you use a combination of varieties of 
grapes and layer with the topping in a trifle 
bowl. 

The topping can be used for as a dip or top-
ping for any fruit: try strawberries & blueber-
ries for the 4th of July! 

ESTATE PLANNING & LTC INSURANCE 

by Sheryl Leonard 

Page 3 

AM I COVERED FOR...INLAND MARINE? 

Our monthly discussion focuses on one 

coverage on the minds of 

our customers Page 2 

Grape Salad 

3 lbs grapes (green, red, black, or any combination) 

8 oz cream cheese (or Neufchatel cheese) 

8 oz sour cream 

1/2 cup white sugar 

1/4 cup chopped pecans  

1/4 cup brown sugar 

1Tbsp flour 

Wash grapes and remove from stems.  Dry completely.  Place in large glass bowl.   

With a mixer or hand blender, mix together cream cheese, sour cream and sugar until smooth.  

Pour over grapes.  Refrigerate at least one hour … if you can wait that long. 

Mix together pecans and brown sugar.  Sprinkle over salad just before serving. 

Serving Above 

the Rest  

~AgCom   

Insurance 

WHY MOST FOLKS ARE BROKE 

by Mark Leonard 
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What is inland marine?  Why would I want or 

need coverage for that?!?  First, it has nothing 

to do with boats...anymore. 

Inland marine coverage in a nutshell is cover-

age for specific items with specific, often high, 

values.  If you have specific items listed on your 

homeowners policy, you have a form of inland 

marine.  If you have specific equipment listed 

on your farm policy, you have inland marine.  If 

you have valuable jewelry, you need inland 

marine.  If you haul loads for others, you need 

inland marine.  

How does a word like "marine" get into the 

policy language? (Because nerds like me won-

der these things.)  It began as Marine coverage 

for shipping companies.  They needed a way to 

insure the load of goods they were transporting 

when a ship was lost or destroyed.  This is 

called Ocean Marine coverage.  It generally 

includes more covered perils than typical prop-

erty coverage.  When people began 

"shipping" larger loads over land via truck, 

plane or train, the carriers wanted insurance 

like the ocean shipping companies had been 

carrying.  Thus, Inland Marine coverage was 

born.   

Often referred to as a "floater" or equipment 

floater, this coverage will afford coverage for 

property while being transported; buildings 

under construction; computer and contractors' 

equipment. It can also be written for property 

in your possession during service like a dry 

cleaner.  

On the personal side, when applied to jewel-

ry, guns, musical instruments, furs or fine art, 

it often includes a lower or even no deducti-

ble.  Plus there is coverage for "unexplained 

loss".  For example, if you have your en-

gagement ring listed on a floater and you lose 

the diamond out of it, it can be replaced.    

One to think 

about:  Let's say a 

farmer, Farmer 

Friendly, is a su-

per-nice guy who 

is handy with en-

gines.  He devel-

ops a side-line 

during the winter, 

when he's not too 

busy on his own farm, repairing his neighbor's 

equipment for a fee.  Poor Farmer Friendly has 

a terrible snowy winter and the whole machine 

shed collapses on two of his customers' com-

bines.  If he carries inland marine that identifies 

this risk, even his customers' equipment will be 

covered in his claim.  They won't have to go to 

their insurance to file a claim, he gets to make 

it right and keep his loyal customers.   

Inland marine is very flexible.  It can cover any-

thing from grain in a trailer, to comic book col-

lections, to Grandmother's mink, to the books 

you sell at trade shows.  The great news is that 

this coverage is very inexpensive overall.  Let us 

know if you have an item or question about this 

important coverage. 

Am I Covered for… 

Inland Marine? 
by Cheryl Ellis 

 

Have you ever seen a news story or heard 

about a claim and wondered “am I covered”?  

Submit your ideas for this ongoing feature. 

Am I Covered For…? 

Cheryl Ellis cheryl@agcomfinancial.com 

I hear America singing, the varied carols I hear, 
Those of mechanics, each one singing his as it should be blithe and strong, 
The carpenter singing his as he measures his plank or beam, 
The mason singing his as he makes ready for work, or leaves off work, 
The boatman singing what belongs to him in his boat, the deckhand singing on the steamboat deck, 
The shoemaker singing as he sits on his bench, the hatter singing as he stands, 
The wood-cutter's song, the ploughboy's on his way in the morning, or at noon intermission or at sundown, 
The delicious singing of the mother, or of the young wife at work, or of the girl sewing or washing, 
Each singing what belongs to him or her and to none else, 
The day what belongs to the day—at night the party of young fellows, robust, friendly, 
Singing with open mouths their strong melodious songs. 

I Hear America Singing 
by Walt Whitman 
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Less than 10% of Americans have 
Long Term Care (LTC) coverage. 
There are several reasons why you 
may not be covered. One is percep-
tion. Most think of LTC coverage as 
“nursing home” insurance. You may 
believe you won’t need it, that your 
family will take care of you. You may 
think of LTC coverage as a waste of 
money with no return on your premi-
um. You may believe that you can 
pay for long term care with your own 
resources. 
 
LTC expenses are expected to quad-
ruple from 2012-2032. The average 
length of benefit will increase from 1 
year to 3.9 years and 15% of Ameri-
cans will required LTC for more than 
5 years. 
 
When you consider your options for 
funding LTC you must consider the 
change in lifestyle that comes with 
loss of health, well-being, or earning 
ability. Will you have sufficient in-
come or assets to cover the in-
creased costs associated with LTC? 
The self-insured plan is for the 
wealthy and not cost efficient. Medi-
caid is for the impoverished. Medi-
care only covers up to 100 days and 
requires substantial co-pay after 20 
days. Health insurance does not cov-

er LTC expenses. 
 
LTC insurance provides a 
cost efficient, leveraged ben-
efit that protects income and 
assets. With LTC coverage 
you: 

 Avoid burdening loved ones 
 Have a choice of where care is 

received 
 Remain as independent as possi-

ble 
 May remain in and receive care in 

your own home 
 
One LTC solution that insures the risk 
is life insurance with an LTC rider. 
The LTC benefits are paid tax free as 
an accelerated death benefit. Many 
policies will include a guaranteed 
death benefit even if the entire death 
benefit amount is used for LTC. Some 
contracts are guaranteed for the life 
of the insured. 
 
Covered benefits include home 
health care, assisted living, nursing 
home, adult day care, and hospice. 
With an indemnity-style plan the 
benefits are paid directly to the own-
er with no receipts required. Benefits 
can then be used to pay family mem-
bers who provide care as well. 
 
To qualify for LTC benefits you must 
be diagnosed with a cognitive impair-
ment or 2 daily living activities im-
paired AND typically you must have a 
personalized plan of care. There may 
be a one-time elimination period and 
the benefits are paid even for tempo-
rary conditions. 
 
The cost of such coverage is more 
affordable than you may think. Call 
the AgCom Insurance experts today 
to learn how this important coverage 
may be vital to your estate plan. 

AgCom is a Farm Certified Agency for Nationwide 

Ag. For crop or farm insurance inquiries, please 

contact our crop & farm expert. 

We’re farmers, too! 

Sheryl Leonard sheryl@agcomfinancial.com 

Estate Planning and  

Long Term Care Insurance 
by Sheryl Leonard 

 

All VINs Available 
Takata recall list complete 

Check out the VIN lookup 

tool at the National High-

way Traffic Safety Admin-

istration website: www.safercar.gov 

You can search your VIN number for 

any recalls including the Takata air 

bag recall affecting 34 million vehi-

cles.  Any part or piece of your vehi-

cle that has been recalled in the last 

15 years will be listed there.  Give us 

a call if you need help finding your 

VIN to check! 

The self-insured 

plan is for the 

wealthy and not cost 

efficient. Medicaid is 

for the impoverished.  

http://www.safercar.gov
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A very wise man once said “Any fool can make 

money, a smart man hangs on to it” 

Many people are clearly not good at managing their 

own money.  Money management isn’t simply an 

ability to avoid spending, it is being able to spend 

money wisely and knowing when not to spend.  

The basic cycle of spending next month’s or next 

year’s income now locks many into a perpetual 

debt lifestyle that can never be conquered.  Even 

1/3 of higher income households (those making 

over $75,000/yr) don’t have the necessary funds on 

hand to pay all their bills come due date. 

Wants and needs are two distinctly different things.  

While most folks basically understand that, most 

also find some way to convince themselves that 

what they want is somehow something they need.   

Essentially, we need to invest in ourselves and our 

businesses first.  That means putting money where 

it will make money – either into retirement funds or 

into investments that create more money.   

Several issues trap families into a perpetual money 

shortage lifestyle. 

Debt Trap:  Being desperate and borrowing new 

funds at undesirable terms in order to pay on an-

other debt.  One of the most ironic situations in 

banking occurs when a customer applies for a loan 

because they need the funds to pay on an existing 

past due loan.  Why would a banker loan new 

money to a customer that can’t pay the existing 

loans? 

Doing Nothing:  Frequently when financial troubles 

arise, people simply do nothing with the hope that 

somehow something magical will happen and the 

problem will go away.  The truth is “Failing to Plan 

is Planning to Fail.”  You know when you 

incur debt that you will have to pay it and you know 

when it is going to be due.  If you haven’t planned 

specifically how to pay it when due before you 

incur the debt, then you haven’t thought the pro-

cess through.  You must ask yourself and know the 

answer to the question: “Where will the money 

come from to pay this debt and 

will the money be available on or 

before due date?” 

Wrong view point:  Too many 

families believe spending money 

can make them happy, when, in 

fact, happiness is more likely to 

come from not having unpaid bills 

at the end of the month and the 

financial freedom that will give you.  Just because 

you can get a loan, doesn’t mean that you should.  

Borrowing money is easier than paying it back. 

Frugal or Cheap:  Being cheap isn’t necessarily the 

answer to financial freedom.  Simply patching a 

fence with baling wire might be cheap, but the cat-

tle will likely get out again and create future finan-

cial losses.  However, being frugal and only spend-

ing the money that needs to be spent in an effort to 

maximize the profit potential of your business is a 

pathway to success.  In our world of rural America, 

this outlook is sometimes manifested in farm ma-

chinery lines.  Cheap would mean trying to own a 

tractor that costs very little, but breaks down so 

frequently that it adversely affects your ability to 

perform work in a timely fashion and ends up being 

a financial drain because your productivity is re-

duced.  However, the Frugal Tight Wad will find the 

cheapest way to get the most work done in a timely 

fashion.  This probably means you won’t have the 

most popular color or latest model of equipment, 

but it will be adequate for the job it needs to per-

form. 

Tax Considerations:  Hopefully, everyone has a 

good tax advisor to help sort through the convolut-

ed tax code in this country.  But from a very simple 

outlook, borrowing money to buy something so 

you can have your taxes reduced a bit is a sure-

fire way to wind up in financial stress.  Borrow-

ing $100,000 to purchase a piece of equipment 

that, even if fully deducted the first year, will save 

$30,000 in income tax, still means that you have to 

make future principal payments on the loan.  And, 

principal payments are not deductible.  Therefore, 

your income has to be even higher in the future to 

meet your debt obligations. 

Housing:  A lot of folks spend too much on 

housing.  Houses don’t make money and 

rent payments are gone forever the day 

you make them.   There, of course, is a 

point of reasonableness and obviously 

being so frugal that spousal relationships 

are strained can eventually create financial 

burdens. 

The Jones’:  Way too many times, 

someone’s buying decision is based on what they 

see someone else buy.  This problem is not only 

evident in personal lifestyles but also in business.  

So many times a new tractor is purchased or new 

machine shed built simply because a neighbor did 

it and “If he can afford it then so can I” ideas get 

started.  Planning business investments for your 

needs in advance avoids impulse buying.   

Again, planning and budgeting are the essentials of 

attaining financial freedom.  In production agricul-

ture, the first step really is to determine what in-

come level you need to be comfortable and happy.  

Work backwards from that point to discover what 

you need to get there.  You’ll learn what commodity 

price levels you need to meet your goals and what 

debt levels can be managed.  If you already know 

your income level, then budgeting how that money 

will be allocated and maintaining spending disci-

pline will keep you out of stress.  Window shopping 

–whether going to machinery shows or just to the 

Mall— will start you thinking that maybe there is 

something you need that you weren’t even aware 

of before you went.  Impulse buying kicks in and 

the budget stress begins. 

Discipline, knowledge of your needs and honest 

evaluation of wants are the keys to reaching finan-

cial freedom and preparing for retirement years. 

“Put money 
where it will 
make money” 

Why Most Folks are Broke 
by Mark Leonard 

A leader in agricultural and commercial 

lending, Mark shares his perspective on the 

current markets and trends. 

Banking News 

Mark Leonard mark@agcomfinancial.com 


