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ARC? PLC? 03/15? CBO? MPCI? 90%? 

We’re Here For You, Partner! 

By Sheryl Leonard  

There are essentially no 
changes for Multiple Peril 
Crop Insurance program for 
the 2020 crop year, howev-
er, in the next few weeks, 
you have an important deci-
sion to make. Should you choose Ag-
riculture Risk Coverage (ARC) or 
Price Loss Coverage (PLC)? Your 
choice applies to 2019 and 2020. 

 

For quick review, income 
support for the ARC-
County (CO) program is 
tied to historical base 
acres, not current produc-
tion. ARC-CO payments are 

issued when the actual county crop 
revenue is less than the ARC-CO 
guarantee for the covered commodi-
ty. 
 

PLC program payments 
are issued when the 
effective price of a cov-
ered commodity is less 
than the respective refer-
ence price for that com-
modity ($3.70 corn $8.40 
soybeans). The effective 
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We’re Here For You, Partner! 

By Sheryl Leonard  

price equals the higher of the market 
year average price (MYA) or the na-
tional average loan rate for the cov-
ered commodity. 
 
“When we made that 2014 decision, 
we had really strong prices in the 
rearview mirror,” says David Wid-
mar, economist at Agriculture Eco-
nomic Insights. “Those strong prices, 
which lead to ARC’s high benchmark 
price in 2014 and 2015, helped influ-
ence that decision and we saw pro-
ducers enroll more than 90% of corn 
and soybean acres in ARC-CO.” 
Wheat received PLC payments nearly 
every year—and it was the obvious 
choice for 2014 and 2015. However, 
corn was trickier because ARC-CO did 
result in some payments, but many 
counties saw bigger PLC payments. 
Soybeans never received a PLC pay-
ment. 
ARC-CO lost its price appeal—but 
recent yields could make it appealing 
for the 2019 and 2020 decision for 
some farmers. If your county record-
ed exceptionally high yields the past 
five years, ARC-
CO might be 
the better 
choice. 
 
From a 30,000-
foot view, PLC 
will be more 
attractive for 
many farmers,” 
Widmar says. 
“CBO 
[Congressional 
Budget Office] 

expects more PLC acres but know 
that might not be what’s best for 
your individual farm. Review the past 
five years.” 
 
What is the probability of market 
year average prices for 2019 and 
2020 being less than $3.70 for corn, 
$5.50 for wheat and $8.40 for soy-
beans? For PLC, prices mean every-
thing. For ARC-CO, they’re just an 
important factor in the equation. Do 
the math—know what it’ll take to 
trigger a payment on your fields. 
 
Iowa State has a handy ARC/PLC Pay-
ment Estimator that is available for 
your on-line use. 
www.extension.iastate.edu/agdm/
info/farmbill.html  I encourage you 
to make use of this tool. 
 
If all of this sounds overwhelming 
and complicated, give my office a call 
and my team will help you better un-
derstand your choices. 
 
Signup ends March 15, 2020.  

 

But before you sign up, you have the 
option to update your PLC yields. 
This is a one-time option and it must 
be signed by the owner of the farm. 
The updated PLC yield is equal to 
90% of each covered commodity’s 
2013-2017 average yield times a na-
tional yield factor of .90 and is availa-
ble for farms regardless of program 
election. This is the only time during 
the life of this farm bill that you will 
be able to update your PLC yields.  
The process is simple. Our office can 
help you through this process by 
providing a spreadsheet with the 
qualifying yields for each farm for 
each year. You simply take the infor-
mation to the FSA office and they will 
run the program to determine if up-
dating yields will benefit your farms. 
My producers already have this in-
formation in hand.  
 
Just another reason to consider the 
AgCom team as a partner for your 
crop insurance program. We are 
here for you! 
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Am I covered for… 
my Christmas presents? 
by Cheryl Ellis 

What did you get for Christmas?  Everyone’s favorite 

questions this time of year… including your insurance 

agent!  We aren’t just asking out of curiousity (although I 

do want to hear about it!), we are asking to help you pro-

tect yourself and your stuff.  Depending on what you 

gave or received, you may really need to let us know. 

Did you get a new pair of diamond earrings?  Did your daugh-

ter get a drone?  Did your son get a new addition to his col-

lection?  Did you get a new firearm? Are you recording your 

daily commute with a GoPro camera? 

Items like jewelry, collectibles and guns are covered to a cer-

tain amount on your standard homeowner’s policy automati-

cally, but the coverage is limited AND is subject to your de-

ductible.  If you itemize or schedule these items, you can ac-

quire much more comprehensive coverage that can even in-

clude lost items and as low as a $0 deductible!  If you lose 

one of the diamonds in your ring and it is scheduled, the dia-

mond is typically replaced at no cost to you.  Of course there 

is a charge to schedule items, but it is very minimal (like the 

price of a pizza a year to cover your wedding set).  A good 

rule of thumb is any one item or collection of items valued 

over $1000 and/or has an appraisal should be scheduled.  Let 

us know what you have and we’ll get you a premium quote. 

And the drones and cameras open a whole can of insurance 

concerns.  We have 

discussed them here 

before, but even if 

they are toys being 

used recreastionally 

(not for business), 

they pose a major liability concern.  How many teens may 

turn on the camera and fly by a neighbor’s open window?  If 

any photos or video are captured that are deemed inappro-

priate or are shared without permission, you may have a law-

suit to contend with.  Please, please do your research on 

good practices and/or come chat with us if you have a new 

toy like these.  We would love to “talk insurance” implica-

tions with you anytime.   

Have a wonderful New Year and enjoy those presents! 

A lifelong learner and insurance 

professional, Cheryl loves to 

research and answer your insurance 

questions. Submit yours anytime. 

Am I Covered For…? 

Cheryl Ellis cheryl@agcomfinancial.com 

Looking for a goal in 2020?  We are forming a team to move 

2,020 miles in the year 2020!  If you would like to join, find de-

tails at Run the Edge or contact our office.  Our team made it 

over 1600 miles in 2019 — help us reach our goal in 2020! 

2020 MOTIVATION 

https://shop.runtheedge.com/pages/run-the-year-2020?utm_medium=paid-search&utm_source=google&utm_campaign=2020_branded&gclid=Cj0KCQiA9dDwBRC9ARIsABbedBMYcLlA5bq1hiFiZ13Fsd8cwLrmT88VEEnaghPr1pQaqd2_yQB1IloaAs4dEALw_wcB
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Heading into 2020 

by Mark Leonard 

As we head into a new year, I’d like to 
offer some thoughts and opinions 
about the economy in general and 
agriculture specifically going forward. 

In general, the US economy is very 
strong regardless of what you might 
hear on CNN or MSNBC.  Suggesting 
that there are people in 
this country being left be-
hind is to ignore the reali-
ty that anyone wanting a 
job can easily have one.  
Wages are increasing fast-
er than inflation and inter-
est rates are low.  Con-
sumers keep spending and 
further driving the econo-
my.  Economic growth will 
likely slow from where we 
have been the last 3 years, 
not because of a problem 
but because we have 
pretty much reached a 
peak.  There simply are no more peo-
ple to employ to add additional 
growth.  It’s like having a feedlot.  
When you start at ½ capacity, you can 
increase inventory and gross revenue 
pretty quickly, but once the feedlot 
has been full, you simply can’t in-
crease any further.  That doesn’t 
mean something is going wrong eco-
nomically, it just means you are at 
capacity. 

The Federal Reserve has cut interest 
rates by about ½ the increase they 
had put on.  Frankly, I don’t think 
there was any reason for the Fed to 
have increased rates when they did.  
But let’s face it, the Fed hadn’t 
touched rates for a long time and yet 

they were going to meetings every 
month.  I really think they thought 
they had to do something to justify 
their existence and so raised rates for 
a while.  I doubt we will see another 
rate decrease this year.  There does 
not appear to be a reason to from 

their perspective.  The economy is 
really doing very well and any further 
decrease will limit the moves the Fed 
can make when we have a cyclical 
slow down sometime in the future.  
And, we will have a slow down some-
time.  This is maybe the longest eco-
nomic expansion we’ve had in history 
and it will have to end.  Plus the fact 
that from historical perspective, 
interest rates really are low which 
discourages savings.  If we have a 
shortcoming in the US economy, it 
is that Americans are not very good 
at saving which will cause issues for 
those individuals when they reach 
retirement age. 

The fact is that trade negotiations 
have been good news for the US and 
for agriculture.  Much improved ar-
rangements with Canada, Mexico, the 
EU, Great Britain, and Japan are very 
significant even though all the atten-
tion in the media has been placed on 

China.  Even with China, 
though, we are making head-
way on issues that should 
have been dealt with years 
ago.  

Everyone should make tangi-
ble, even written, goals for 
their financial future.  This is 
a new year, so make some 
new goals.  The most im-
portant goal everyone 
should have is eliminating 
debt instead of acquiring 
new “STUFF”.  Increase your 
savings rate, even if only by 
$100 each month.  You can 

do that easily by just eliminating the 
waste in your lifestyle.  I see so many 
people waste $20 every day on total-
ly useless expenditures.  I had a hired 
man once who drank a 12 pack of 
soda daily and smoked a pack of ciga-
rettes daily.  That amounted to 
around $30 each day totally wasted.  
Plus he never took his bottles back 

for redemption which is about 

A leader in agricultural and 

commercial lending, Mark 

shares his perspective on the 

current markets and trends. 

Banking News 

Mark Leonard mark@agcomfinancial.com 
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another $20/mo.  Every month I took 
back all his bottles and pocketed the 
free money because he wouldn’t.  
When he told me, he needed a raise 
(he was a good employee) I told him 
I’d give a raise just as big as the raise 
he gave himself.  When he asked 
what I meant I told him that if he quit 
wasting the money I was paying him, 
I’d give that same amount in a raise.  
Think about it, he was totally wasting 
over $900/mo.  Instead of realizing he 
could have gained $1800/mo in addi-
tional income to do something useful 
with, he got angry saying I shouldn’t 
care what he does with his money 
and he quit.  I only cared to the point 
that he wanted more money from his 
employer simply because he wasn’t 
making enough to be able to waste it.  

He was letting wants and desires get 
in front of needs and responsibility.   

So, write down your goals and identi-
fy ways to achieve them.  Always re-
member to think about how decisions 
made today will affect you and your 
family for many days in the future. 

In rural America and agriculture spe-
cifically, we are seeing some challeng-
es.  There is no point in ignoring that 
by just wearing rose colored glasses.  
Debt that was incurred in 2012-2014 
is really coming back to haunt those 
who did not use the couple of high-
income years to pay down debt.  
There is no question that margins in 
agriculture have been pretty slim for 
a while, but just as in the 1980’s, the 
survivors are those who work very 
hard on cost cutting, eliminating 

overhead and reducing risk.  If you 
know that $3.60 for your corn crop 
will meet all your debt service, living, 
and operating costs, then take steps 
to make sure you sell no corn for be-
low $3.60.  It’s that simple.  Hitting 
singles every time up to bat is better 
than hitting a home run once out of 
every 15 and striking out every other 
time.  Since at least the 1970’s the 
price of corn has varied by at least 
$1/bushel every year.  There is al-
ways sometime that a profit can be 
achieved if producers are willing to 
take the profit when it is offered and 
perhaps equally important is to avoid 
losing money.   We will see continued 
gradual price increases in the cattle 
sector through 2024.  Cow slaughter 
is running high and calf crop numbers 

INGREDIENTS 
2 lbs hamburger 
1 c celery 
1 c onion 
1 c carrots 
2 cans chicken broth 
1 tsp parsley 
1 tsp oregano 
2 lbs Velveeta 
1 1/2 c milk 
3 c diced potatoes 
Sour cream 
 
Brown hamburger, drain, set 
aside.  Saute chopped veg-
gies, parsley & oregano in 2 T 
butter.  Add chicken broth, 
hamburger, milk & potatoes.  

Boil until potatoes are tender 
Add Velveeta. When melted, 
add sour cream to taste.  
 
Yum!  –Sheryl 
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Cheeseburger Soup 
From Sheryl Leonard 

Protect Your Dollars 

by Mark Leonard  
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will be lower in 2020 than the past 
few years.  Feedlot capacity is higher 
than the number of cattle to fill the 
pen space.  Feeder calves will seem 
unreasonably high priced the day you 
bid on them, but with the price in-
creases over the next few years, they 
should be generally profitable. 

Just as in 1986, at the depth of the 
economic challenges I believe we are 
today at the bottom in agriculture 
economics.  New trade deals and at 
least an improved China arrangement 
will combine with the low interest 
rates, consumer demand, growing 
world population, and benefits of the 
natural price cycle in commodities 
will allow us to find some very good 
opportunities for the next 4-5 years 
and hopefully those who survived the 
last 5 years will be well rewarded for 
their efforts. 

http://www.clipartbest.com/clipart-4TbK8xA7c

