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Life Insurance and Women 
By Sheryl Leonard  

September is Life Insurance Aware-

ness month. This year I would like to 

focus on the importance of life insur-

ance for women. As women, we 

have many choices about what to do 

in life. You may be running a busi-

ness, sending kids off to school, 

climbing the corporate ladder, or still 

trying to figure out what your dream 

is. No matter what your part is, you 

are significant to someone. There 

are people who love and depend on 

you. 

Don’t let life insurance get lost in the 

shuffle of daily life. It’s easy to lose 

sight of preparing for the future 

when you are busy with the duties 

and responsibilities of today! 

It is likely that life insurance is not at 

the top of your list. No one likes to 

discuss life insurance. Maybe you 

think it takes too much 

time, or you don’t need 

it, or you have enough 

already. But making sure 

you are covered with life 

insurance makes it possi-

ble for the ones you love 
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to go after their own dreams 

and play their own part in life 

even after you are gone.  

Here at AgCom Insurance Agen-

cy, we make the process easy 

and enjoyable. A commitment 

to taking the time today to dis-

cuss this important topic can 

result in genuine peace, know-

ing that those who love you and 

depend on you can have a 

chance to chase their own 

dreams. 

Whatever part you play, you are 

the leading woman in your life. 

Let us help you protect what 

matters most for the people you 

matter to. Let’s have a cup of 

coffee, tea, or wine and finally 

take care of this important busi-

ness! 

Serving Above 

the Rest  

~AgCom   

Insurance 

Ingredients: 
1 (10 3/4 oz) can cream of mushroom 
soup 
2 c beef broth 
1 tsp garlic powder 
1 Tbsp Worcestershire Sauce 
2 Tbsp Steak sauce 
1/2 tsp paprika 
1/2 tsp salt 
1/2 tsp pepper 
1 (28 oz) bag frozen homestyle meatballs 
1 c sour cream 
 
In crockpot, mix cream of mushroom soup 
& beef broth with a whisk. Add remaining 
seasonings and stir in the frozen meat-
balls.  Cook on high for 4 hrs.  Add sour 

cream, mixing it well and allow to cook for 
another 30 minutes.  For a meal, serve 
over egg noodles.  
 
I adapted to 7-8 hrs on low so this can 
cook while I’m at work.  If you add the sour 
cream before cooking your noodles, it is 
ready in time to serve.  This has a familiar 
stroganoff flavor — so yummy! 
- Cheryl  

Crock Pot Swedish Meatballs 
Adapted from daybydayinourworld.com  

http://www.clipartbest.com/clipart-4TbK8xA7c
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My daughter is driving! 

Agh!  Somehow, I thought 14 years 

would take a lot longer than this to 

pass.  At this point, she only has a per-

mit and must have an adult in the vehi-

cle with her at all time.  Is she covered? 

If she has an accident while driving le-

gally (i.e. with an insured parent), she 

is covered under our current poli-

cy.  Typically, she is not required to be 

listed as a driver unless and until she 

can drive alone.  This allows you to 

save up for the last few months before 

you have to add her!  Please let your 

agent know if you have a student driver 

so we can check your policy to be sure. 

I know you want to avoid the expense 

of adding them as long as possible (and 

so do I), but you do want to be sure 

their first claim experience is insured. 

What if your son has a school per-

mit?  Then, he would fall under the 

"drive alone" category and need to be 

added now as a driver under your poli-

cy to ensure liability coverage.  Any 

premium amount saved by not adding 

this driver would be erased very quickly 

if you have an accident that is not cov-

ered. 

What if my daughter is off at college 

without a car?  If your student is li-

censed, please add them as a driver on 

your policy.  She may qualify for a 

pretty big discount being away from 

home without a vehicle, but you do not 

want to risk her being unin-

sured.  What if she hops into a 

roommate's car to pick up pizza 

and gets into an accident?  Or, 

being the responsible friend you 

raised her to be, she offers to be 

the designated driver for her 

group?  She should be listed. 

One other major consideration is a 

good student discount.  Every company 

we represent offers a significant dis-

count for students with a 3.0 or better 

average.  All we need is proof of their 

grades from last semester to add that 

discount.  Perhaps that's one more mo-

tivation to encourage our kids to really 

focus on schoolwork! Or... get a job to 

pay the difference if grades don't quali-

fy. Go ahead, shake your head and pray 

for my "poor children" who will have to 

live up to such high expectations.  Our 

home is an 18 year lesson in resili-

ence.   

Drive safely!  Enjoy the new experience 

of a child who can go pick up milk with-

out you now.... if you can still afford it! 

Am I Covered for… 

my new teen driver? 
by Cheryl Ellis 

A lifelong learner and insurance 

professional, Cheryl loves to 

research and answer your insurance 

questions. Submit yours anytime. 

Am I Covered For…? 

Cheryl Ellis cheryl@agcomfinancial.com 
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A very wise man once said “Any fool can 
make money, a smart man hangs on to it” 

Many people are clearly not good at man-
aging their own money.  Money manage-
ment isn’t simply an ability to avoid 
spending, it is being able to spend money 
wisely and knowing when not to spend.  
The basic cycle of spending next month’s 
or next year’s income today locks many 
into a perpetual debt lifestyle that can 
never be conquered.  Even 1/3 of higher 
income households (those making over 
$75,000/yr) don’t have the necessary 
funds on hand to pay all their bills come 
due date. 

Wants and needs are two distinctly differ-
ent things and yet while most folks basi-
cally understand that, most also find 
some way to convince themselves that 
what they want is somehow something 
they need.   

Essentially, we need to invest in ourselves 
and our businesses first.  That means 
putting money where it will make money 
– either into retirement funds or into in-
vestments that create more money.   

Several issues trap families into a perpet-
ual money shortage lifestyle. 

Debt Trap:  Being desperate and borrow-
ing new funds at undesirable terms in 
order to pay on another debt.  One of the 
most ironic situations in banking occurs  
when a customer applies for a loan be-
cause they need the funds to pay on an 
ex- isting past due loan.  Why would 

a banker loan new money to a customer 
that can’t pay the existing loans. 

Doing Nothing:  Frequently when finan-
cial troubles arise, people simply do 
nothing with the hope that somehow 
something magical will happen and the 
problem will go away.  The truth is 
“Failing to Plan is Planning to Fail”.  You 

know when you incur debt that you will 
have to pay it and you know when it is 
going to be due.  If you haven’t planned 
specifically how to pay it when due be-
fore you incur the debt, then you haven’t 
thought the process through.  You must 
ask yourself and know the answer of the 
question “Where will the money come 
from to pay this debt and will the money 
be available on or before due date”? 

Wrong view point:  Too many families 
believe spending money can make them 
happy, when in fact  happiness is more 
likely to come from not having unpaid 
bills at the end of the month and the fi-
nancial freedom that will give you.  Just 
because you can get a loan, doesn’t mean 
that you should.  Honestly, borrowing 
money is easier than paying it back. 

Frugal or Cheap:  Being cheap isn’t neces-
sarily the answer to financial freedom.  
Simply patching a fence with baling wire 
might be cheap, but the cattle will likely 
get out again and create future financial 
losses.  However, being frugal and only 
spending the money that needs to be 
spent in an effort to maximize the profit 
potential of your business is a path way to 
success.  In our world of rural America, 
this outlook is sometimes manifested in 
farm machinery lines.  Cheap would mean 
trying to own a tractor that costs very 
little, but is broke down so frequently 
that it adversely affects your ability to 
perform work in a timely fashion and 
ends up being a financial drain because 

your productivity is reduced.  However, 
the Frugal Tight Wad will find the 
cheapest way to get the most work 
done in a timely fashion.  This probably 
means you won’t have the most popular 

color or latest model of equipment, but it 
will be adequate for the job it needs to 
perform. 

Tax Considerations:  Hopefully everybody 
has a good tax advisor to help sort 
through the convoluted tax code in this 
country.  But from a very simple outlook, 

borrowing money to buy something so 
you can have your taxes reduced a bit is a 
sure fire way to wind up in financial 
stress.  Borrowing $100,000 to purchase a 
piece of equipment that, even if fully de-
ducted the first year, will save  maybe 
$30,000 in income tax, still means that 
you have to make future principal pay-
ments on the loan.  And, principal pay-
ments are not deductible and therefore 
your income has to be even higher in the 
future to meet your debt obligations. 

Housing:  A lot of folks spend too much 
on housing.  Houses don’t make money 
and rent payments are gone forever the 
day you make them.   There of course is a 
point of reasonableness and obviously 
being so frugal that spousal relationships 
are strained can eventually create other 
financial burdens. 

The Jones’:  Way too many times 
someone’s buying decision is based on 
what they see someone else buy.  This 
problem is not only evident in personal 
life styles but also in business.  So many 
times a new tractor is purchased or new 
machine shed built simply because a 
neighbor did it and surely “If he can 
afford it then so can I” ideas get started.  
Planning  business investments  for your 
needs in advance avoids impulse buying.   

Again, Planning and budgeting are the 
essentials of achieving financial freedom.  
In production agriculture the first step 
really is to determine what income level 
you need to be comfortable and happy.  
Work backwards from that point to dis-
cover what you need to do to get there.  
You’ll learn what commodity price levels 
you need to meet your goals and what 
debt levels can be managed.  If you al-
ready know your income level, then budg-
eting how that money will be allocated 
and maintaining spending discipline will 
keep you out of stress.  Window shopping 
–whether going to machinery shows or 
just to the Mall will start you thinking that 
maybe there is something you need that 
you weren’t even aware of before you 
went.  Impulse buying kicks in and the 
budget stress begins. 

With discipline, knowledge of your needs 
and honest evaluation of wants is primary 
and the keys to reaching financial free-
dom and preparing for retirement years. 

A leader in agricultural and 

commercial lending, Mark 

shares his perspective on the 

current markets and trends. 

Banking News 

Mark Leonard mark@agcomfinancial.com 

Why Most Folks are 

Broke 
by Mark Leonard 


