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“Soft” Targets for Summer Thieves 
By Sheryl Leonard  

According to the U.S. Department of 

Justice's Bureau of Justice Statistics, 

you’re more likely to be a victim of a 

burglary during the summer months, 

and thieves are looking both inside and 

outside your home. 

Summer is the time for holiday travel 

and vacations. Empty homes are the 

perfect setting for thieves to do their 

dirty work and they aren’t just looking 

to steal from inside your home. They 

will find plenty of valuables to lift from 

outside! From air conditioning units and 

pool pumps to bicycles, we don’t always 

think about what is valuable to the dis-

honest “borrower”. And many people 

don’t take the time to secure property 

and personal items located outside their 

homes. 

Some thieves are after materials that 

can be sold to scrappers or recyclers for 

quick cash. Air conditioner units and 

pool pumps contain copper coils or oth-

er metal that’s worth a lot of money! 

Bright, motion-activated security 

lighting can deter most would-be 

thieves looking for these larger items. 

Some want items they can sell online 

before an owner even realizes they are 

gone! My brother has been the victim of 

this kind of theft when he lost all of his 

carpenter tools, twice! Thousands of 

dollars of tools were gone overnight! 

The first time they were stolen from an 

unlocked trailer. The second time the 

trailer was stolen along with all the 

tools! Make sure garage doors, win-

dows, and even trail-
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ers are locked up tight! Install theft de-

terrent devices to trailers or park them 

inside a locked garage or shop building. 

Summer is a great time to be more ac-

tive. Water equipment is often left out-

side to dry. Bicycles are left in the drive 

while children are eating a snack or 

getting a drink. Balls and ball gloves are 

left on the front porch. Coach your chil-

dren to put their personal items inside 

the house or a garage when not in use. 

Lock the garage when finished for the 

day. 

When I leave my car in a parking lot or 

ramp, I always put personal items in the 

trunk where they are not visible from 

the outside. Many years ago, a thief 

threw a stone through the passenger 

window of my car while it was parked in 

a parking garage in downtown Des 

Moines. Items stolen were the leather 

coat that my husband bought in South 

Africa, his briefcase, and his hat. All 

items that were left on the back seat and 

clearly visible from the outside of the 

car. 

It doesn’t take much time to protect 

yourself from these kinds of losses but it 

doesn’t take some discipline. An old say-

ing comes to mind: An ounce of preven-

tion is worth a pound of cure! 

Have a safe and happy summer! 

Sheryl sheds light on crop & farm 

concerns from a farmer’s 

perspective. AgCom is also a Farm 

Certified Agency for Nationwide Ag.  

Sheryl Leonard sheryl@agcomfinancial.com 

Crop & Farm Expertise 



GROWING ABOVE THE REST  

Page 3 

Issue #20 

 

You just bought a new car straight off 

the lot and want to drive it home from 

the city, are you covered?  You just pur-

chased a car from an individual, are you 

covered?  You purchased a new-to-you 

car from a used dealer last week, are 

you covered?  Your business is adding to 

your "fleet" of leased vehicles on a Fri-

day afternoon, are you covered over the 

weekend? 

If you already have auto insurance, the 

simple answer is "yes."  But, as you may 

have noticed, the theme in insurance is 

"except when...".  Most auto policies 

include a provision that automatically 

covers any newly purchased vehicles for 

anywhere between 7 and 30 days.  

However, the "automatic" coverage will 

only cover the vehicle in the same 

way you had your old one covered.  For 

example, if you've been driving a 1982 

hoopty passed down from your great 

uncle and carry liability only (because 

there is no way the insurance company 

is going to pay you a dime over your 

$500 deductible for this piece of crap!), 

but you replace it with 2016 Lambor-

ghini, you will have liability coverage but 

you will not automatically have vehicle 

coverage (comprehensive and colli-

sion).  In this case, I'm pretty sure the 

Lamborghini dealer won't let you drive 

off the lot without proof of insurance, so 

you would be calling us from their office 

to make the change immediately.  After 

all, it's a lovely day and your brand new 

sports car needs to see the world! 

Another case to be 

especially careful is 

when you are add-

ing another vehi-

cle.  If you already 

have two vehicles 

on your policy, but 

buy a third for your 

16 year old, you 

want to be sure to call your agent 

ASAP.  First, the new driver must be 

added and second, the additional vehi-

cle will be "automatically" covered for 

only about a week (less in some cases). 

For a business policy, the same standard 

applies.  Most policies will cover newly 

acquired vehicles for a period of time, 

but there is a limit.  Also, business own-

ers are very busy and can forget to make 

that change later -- always best to let us 

know as soon as possible. 

Another consideration is fi-

nancing.  Your local bank, 

Chrysler Financing and the 

"Buy here, Pay here" places 

will all require that you carry 

vehicle coverage. They want to 

protect their investment!  Typ-

ically, banks will want proof of 

insurance with them listed as 

"loss payee" within 30 days of 

closing the loan.  Sometimes, they will 

require the proof before even closing 

the loan.  Be sure to ask questions when 

seeking financing: Is there a maximum 

deductible required on my insur-

ance?  What is the best way to get proof 

to you? (Email, fax or in person are most 

common.) Is there a balance amount at 

which I can drop the comprehensive and 

collision coverage? 

Long story 

short, let us 

know when 

you have a 

newly ac-

quired vehi-

cle.  In fact, 

let us know 

when you 

are thinking 

of purchasing a new vehicle.  Many of 

our companies allow us to quote "what 

if" scenarios so we can give you a clear 

picture of how your premiums may 

change with the new purchase.  The 

monthly payment will drastically differ 

from a 2000 Minivan to a 2016 Subur-

ban! 

As always, you can contact us by phone 

or email anytime to let us know of a 

change.  Please remember that cover-

age is not bound until an agent replies. 

Am I Covered for… a 

new-to-me vehicle? 
by Cheryl Ellis 

A lifelong learner and insurance 

professional, Cheryl loves to 

research and answer your insurance 

questions. Submit yours anytime. 

Am I Covered For…? 

Cheryl Ellis cheryl@agcomfinancial.com 
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Below is an article featuring our very own, Sheryl Leonard, reprinted with 

permission from Iowa Farmer Today.  You can access the entire publication 

or subscribe at www.iowafarmertoday.com  


